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  SUMMER IS MORE THAN HALF OVER, but the 
sun will be back on October 3, 2009 for the 14th 
National Solar Tour.   Interest in the Tour across the 
country and here in Illinois, is on the rise, as more 
people come out on a Saturday in autumn for an up-
close look at renewables, in use, in people’s houses 
and businesses.  ISEA is now registering hosts and 
host sites for the Illinois Solar Tour.   We have about 
60 so and counting so far, and hope for 150 by the 
time fall rolls around.  Do you know a site or want to 
participate?   Please let us know ASAP.   

New support continues to come in for what we 
expect to be the largest and most successful year for 
the Illinois leg of  The Tour,  but revenues to support it, 
while higher than last year’s, are below goal.  Let us hear from you soon.  We are extremely grateful to our four new 
sponsors this year:  Illinois Department of Commerce and Economic Opportunity (DCEO), The Illinois Clean 
Energy Community Foundation, National Electrical Contractors Association (NECA). The International 
Brotherhood of Electrical Workers ( IBEW) Local 701 and WCPT 820-AM, our media partner.    We look forward to 
seeing you on solar trail.       Many thanks to all who help make the Illinois Solar Tour a very special event.    

 ---- Lisa Albrecht ISEA Secretary

  If you would like be a host for ILLINOIS SOLAR TOUR please contact Bonnie or Lisa @ 847-647-9312. 
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   SEE RENEWABLE TECHNOLOGIES IN ACTION 

Please help sponsor the Illinois Solar Tour and show your support for solar, wind and other forms of renewable energy.  Become a "Solar 
Booster" for just $35 and have your name featured in special ads in the Guide Book. To contribute, click the "Make a Donation" button at 
the bottom right corner of our website: www.illinoissolar.org.   In the "Comments" box, note that you are making a Solar Booster donation. 
Tell us how you want your individual or family name shown. (No business or organization names, please.)

Solar Education and Technology Acceptance

GET UP CLOSE AND PERSONAL WITH SOLAR 
SYSTEMS AND THEIR 
OWNERS 

Visit this house on the Illinois Solar Tour Mark Wilkerson          page 4 &5

Com Ed’s Watts 
Spot Peak Usage 
Pricing Program

Take our 
ISEA 
Member 
Survey

Results in October 
Heliographs

Selling Solar;                   page 3
Key Challenges               
in the Industry
Sandip Chatterjee     

Is PV Brain 
Food for the 
Smart Grid? 

Wind Beneath Their Wings  
Wind Adds to IL School Districts Tax Base    
Phyllis Coulter                page 6

RE News                       page 7

ISEA Member News  page 8

Supporters                      page 10-19

With the Renewable Energy Resources Trust Fund (RERTF) once gain swept by the Illinois General Assembly and signed into law on July 15th, state incentives 
for solar and small scale wind systems in Illinois rests on the stimulus package submitted by the Illinois Department of Commerce and Economic Opportunity 
(ILDCEO) back in February, 2009.    Approval, which is expected to come at any time, rests with the US Department of Energy, according to DCEO officials.  The 
incentives for solar and small-scale wind power is estimated at around $20-25 million and is part of a package worth over $100 million that would include energy 
efficiency, biofuels  and “green manufacturing”.  Once approved, further details will be released, but the application process is expected to be more competitive 
based than first come, first served.  The applications themselves will have additional requirements; demonstrating job creation, which is the basis for funding 
justification under the American Recovery and Reinvestment Act of 2009 (ARRA). Once released, funding under DCEO is to be spent or obligated before the end 
of the federal fiscal year, September 30, 2010.
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 L E T T E R  F R O M  T H E  P R E S I D E N T  Making Code                                
The Missing CertificationProgramBoiling Frogs, 1940 and Pearl Harbor 

My stream-of-consciousness title 
comes from two sources.  A recent 
column by Thomas Friedman of 
the New York Times likened our 
collective response to the global 
climate situation to the proverbial 
frog in water slowly brought to a 
boil. Because it’s gradual, the frog never realizes what’s 
happening and does not have the wherewithal to jump out.  
The second source comes from my being a history buff as well 
as sports nut (I’m still trying to digest how bankruptcy will 
enable the Cubs to be sold for nearly $900 million).  The 
United States at the beginning of 1940 was in no military 
shape to enter World War II.  Its standing army was about 
150,000, smaller than Belgium’s, which was going to be run 
over by the Wehrmacht that spring.   That suited most 
Americans fine, whether out of pacifism, isolationism or 
prejudice.  The temperature in the pot wasn’t very warm and 
going up very slowly.

However, when the Nazis invaded and conquered Western 
Europe that spring, the picture and the pot changed.  Not 
enough to make the frog jump out, but to stir things 
otherwise.  One of the relatively unheralded actions was an 
expansion of the military through the first peacetime draft in 
American history.  The draft, which actually started in 
October, began a buildup of the military until in December, 
1941, it reached 1.7 million under arms, an order of magnitude 
increase.    Then the bombs and torpedos exploded in Pearl 
Harbor.  In a flash, the U.S. found itself in a global war.  But 
they started from a higher base of preparedness, shortening 
the war considerably.  By 1943, there were over seven million 
Americans under arms, at the end of the war, about 12 
million.

I liken that situation with the present one of trying to address 
massive changeover to green power as an answer to global 
climate change, energy security and economic development.  
Unfortunately, I think the response will not be one that will 
head off any calamity.  Many actions are being put in place, 
but there is not yet the shift of collective will to make the 
grand transition to a sustainable energy future.  Is it too deep 
in the American character to require an attack on Fort Sumter, 
a Pearl Harbor, or a 9/11 before we can collectively shift 
gears?  Winston Churchill may have said it best about us 
“Americans can always be counted on to do the right thing…
after they have exhausted all other possibilities.”  As we move 
forward, is it going to be December, 1941 for us, where we will 
succeed with green power and sustainable development some 
pain and discomfort?  Or will it be more of a 1940 situation, 
where we will be that less prepared, and possibly parboiled?   
If this column sounds gloomy, I apologize.  I am strategically 
optimistic.  It’s just a question of whether we’ll do it the easy 
way or the hard way.

Mark Burger

President, Illinois Solar Energy Association

L E S S O N S  F R O M  T H E  L A S T  R E N E WA B L E  E N E R G Y  R E V O L U T I O N

By Alderman Larry Harpster, CPD

 I SUPPOSE THE FACT THAT I REMEMBER THE EARLY SOLAR THERMAL SYSTEMS of 
the 1970’s, dates me.   I’m fine with that.   But it proves  I’m fine with that.   But it proves I 
remember both the enthusiasm and the mistakes of the first renewable energy movement.   
And, it allows me to point out that more is learned from mistakes than successes.    As we 
embark on this new push for RE, we should take a look back at one of the major mistakes of 
the past and how it slowed the adoption of renewable energy systems, so we can do better 
this time.

It is now clear that back then, our creativity got ahead of our abilities in the then, new field of 
renewable energy technologies and installation.     During the Carter Administration, the only 
requirements under state, local or federal incentives guidelines were that a solar hot water 
system must contain the following four components: a collector, a piping system, a control, 
and a storage device.   Back then, we saw collectors made from wooden boxes painted black, 
piping systems made from garden hoses connected to hand made tanks.   A switch on the 
wall controlled some.  Sure, by the letter of the law, we had a solar system. The problem was, 
these systems failed after time, due to poor maintenance, poor design, or poor installation.  
Had there been a code and a certification program in place to ensure that designers, installers 
and service personnel had the appropriate training and experience, many of these systems 
would still be functioning today.

 The recent passage of Illinois Senate Bill 2150 requires, “a minimum percentage of each utility's 
total supply to serve the load of eligible retail customers...be generated from cost–effective renewable 
energy sources: at least 2% by June 1, 2008; at least 4% by June 1, 2009; at least 5% by June 1, 2010; 
at least 6% by June 1, 2011; at least 7% by June 2012; at least 8% by June 1, 2013; at least 9% by June 
1, 2014; at least 10% by June 1, 2015; and increasing by at least 1.5% each year there after to at least 
25% by June 1, 2025. To the extent that it is available, at least 75% of the renewable energy must come 
from wind generation and beginning on June 1, 2015 at least 6% of the renewable energy resources 
used to meet the standards shall come from solar photovoltaics.” 2 

As of 2005, Illinois is ranked 4th in energy use in the nation behind Texas, California, and 
Florida consuming roughly 4% of total US energy.3   As a benchmark, Illinois should also be at 
4% of the renewable energy market in installed capacity and at least in the top 10 as far as 
total installed capacity.  There are roughly 200,000 installed thermal medium temperature 
solar water systems in the US.  To be in line with the rest of the US, we should have 8,000.  
Illinois has a total of 2,000.  In 2008, there were 50,000 thermal installations in the US and, 
accordingly, fewer than 100 installed in Illinois. 

So what is a certification program and how would it benefit Illinois residents and businesses? 
According to IREC’s website, http://www.DSIRE.org, the Database of State Incentives for 
Renewables and Efficiency, licensing is distinct from certification. Certification is a voluntary 
standard that installers attain to differentiate them from competition and to instill confidence 
in consumers.  Certification may entail completing coursework, installing systems for a 
certain period of time, or taking an exam, but it is typically not required to install systems.  
Nationally, there is a program currently in place to voluntarily certify solar PV and thermal 
installers; NABCEP (North American Board of Certified Energy Practitioners4 9

This is a great step in the right direction however; this piecemeal approach relies on each 
upon code official and building department, individually to enforce the code and assumes 
that the inspectors will catch every last detail that is crucial to the installation, performance, 
and maintenance of the system, over the long haul. Inspectors are trained to look for details 
pertaining to installation, not design or long standing performance.

Steve Wydeveld, Chief Building Official for Homer Glen believes a certification process is 
necessary. Steve is in a fortunate position in that his department has a well-staffed building 
department with well-trained officials. Having the code in place allows them the blueprint to 
better understand the details of the systems and ensure they are installed according to 
standards that protect the residents of Homer Glen. Without a statewide adopted solar and 
wind energy certification program , which should be accompanied by a continuing education 
program, municipalities rely on local building officials to ensure design and installation. 

1 http://www.ilga.gov/legislation/BillStatus.asp?DocNum=2150&GAID=10&DocTypeID=SB&SessionID=76&GA=96
2 Source: U.S. Energy Information Administration, ‘‘State Energy Data, 2005’’; <http://www.eia.doe.gov/emeu/states/
_seds.html> 
(released 29 February 2008).

(continued on page 4)
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This ecosystem must be healthy and fully 
functioning,  if it is to help grow the local market.  
We have seen the solar industry go through an 
accelerated growth phase for the past few years.  
As it continues to mature, industry players must 
continue working collaboratively on the 
technology, financial (incentives, rebates, project 
financing) and process enablers that cater to local 
markets.  This article highlights some of the key 
challenges and available solutions. 

The sales process can be broadly divided into the 
“Pre-Sales”, “Sales” and “Post-Sales” stages. These 
three stages form the sales cycle, which if executed 
with care and diligence, can be the key 
differentiator between companies. The  ( CHART) 
and the following description highlights the pre-
sales cycle.   

The pre-sales process involves acquiring and 
qualifying leads and converting leads into 
prospective customers; prospective customer = 
lead with a confirmed potential.  The lead 
acquisition and qualifying process is fairly 
complex, with challenges in lead qualification that 
usually vary by geographic location, customer type 
(residential vs. commercial) and customer segment 
(green vs. financially motivated).  There are a few 
dedicated companies like FindSolar, RoofRay and 
CleanEnergyQuotes as well as solar equipment 
wholesalers like Conergy, AEESolar which provide 
solutions for this problem.

 

The last stage of the sales process is too often 
neglected but can be a key differentiator, as it helps 
lay the foundation for future prospects of the 
business (referrals through word of mouth) or new 
repeat business (new installations, servicing 
request etc.) 

The post-sales follow-up process can be tracked 
manually by each individual business or by using a 
CRM (Customer Relationship Management) tool. 

The CRM tool can be leveraged for the entire 
process described above. Please refer to “http://
www.smallbizcrm.com/” for a list of CRM 
solutions. 

The challenges we outlined above present 
opportunities to the solar industry.  We are in a 
position to design our future, avoid mistakes made 
by other industries, and invent processes ideally 
suited to the needs of the new energy economy.  

To better understand your challenges with the sales 
process as described above, we are conducting a 
survey.    We need your help in this process.  And 
you need our help to analyze the data you provide 
so we can work together to create solutions.

    

Converting a  qualified lead to a 
prospect involves confirming the 
interests of the customer.  This is 
usually handled  by creating a  
quote based on customer input 
and generic industry data

To move to the next 
stage of the sales cycle –
it is important to 
understand the exact 
requirements of the 
customer  (usually 
gathered over multiple 
meetings and site visit

This stage involves – creating a customized 
proposal  based on customer requirements

Companies like - CleanPowerFinance, 
OnGrid and QuickQuotes  provide proposal 
generation capability

Acquiring and Qualifying Leads in an 
efficient and cost effective manner is a 
fairly complex process. 

Companies like FindSolar,  RoofRay and 
CleanEnergyQuotes provide leads for 
specific regions of the country

Wholesalers may also provide leads to its 
distributors

Complete the Solar Project meeting 
customer requirements and agreed timeline

This stage involves 
finalizing the project 
requirements, 
financing and signing 
the contract

New 
customers can 
be generated 
of referrals 
from existing 
customers 

CollectCollect
ProjectProject

InformationInformation

Analyze Analyze 
PortfolioPortfolio

PrioritizePrioritize

Post project completion follow-up and 
keeping in  touch with  customers is critical 

for future opportunities including referrals 

SALES CYCLE SELLING SOLAR 
KEY 
CHALLENGES 
IN THE SALES 
PROCESS 

By Sandip Chatterjee

Take our ISEA 
Member Survey

Results in October 
Heliographs

http://www.zoomerang.com/Survey/?
p=WEB229F5Y2HSHD

Sandip Chatterjee is a solar 
enthusiast and Strategy and 
Operations consultant specializing 
in analyzing, designing and 
implementing solutions for the 
financial services industry. 

 B U S I N E S S E S  I N  T H E  S O L A R  
E N E R G Y  S E C T O R  S E R V E  A  
L O C A L  M A R K E T  T H AT  H A S  A N 
A S S O C I AT E D  E C O S Y S T E M  O F  
I N S TA L L E R S ,  E L E C T R I C I A N S ,  
R O O F E R S ,  D E V E L O P E R S  A N D  
I N S P E C T O R S .   

The sales process starts with the list of potential 
customers and involves gathering detailed 
requirements, understanding customer needs, 
financials, etc. and working on a proposed 
solution that explicitly addresses customer 
expectations. The challenges lie in helping the 
customer understand the process, technology, 
finances and associated paperwork. There are a 
few companies, which offer product offerings to 
manage projects and create proposals for client 
presentation, such as CleanPowerFinance, OnGrid 
and QuickQuotes.   Others are developing 
solutions for streamlining the incentives and 
rebates application process. None of the available 
solutions is as streamlined as those found in the 
real-estate mortgage or commercial insurance 
industry.  This suggests the solar industry might 
look to industries such as real estate for models as 
our industry matures. 

http://www.smallbizcrm.com
http://www.smallbizcrm.com
http://www.smallbizcrm.com
http://www.smallbizcrm.com
http://www.zoomerang.com/Survey/?p=WEB229F5Y2HSHD
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Com Ed’s Watts 
Spot

  Peak Usage 
pricing Program     

Is PV Brain 
Food for 
the Smart 
Grid?

By  Mark Wilkerson

The Wilkerson’s  partially solar powered houseOne Customer’s Perspective

(continue on next page)

As a 26-year veteran of the photovoltaic industry, with a business development leaning, I am always on the lookout for new 
applications and sales channels.  That’s what I do.  For the last few years, I have been watching the emergence of what’s being 
called the “Smart Grid.”  And while it is a complex concept, at core it refers to an electric grid, which is fully optimized at 
every point, from generation to delivery, to the electric loads in homes or businesses.  This is critical today as we are all aware 
that our national grid is in need of major upgrading and in some cases, replacement.

For the first three quarters of my career I was not much interested in the “grid tie” segment of our industry. My focus was on 
the “off grid” sector because it was not dependent on subsidies to support the choice of solar as the primary or only power 
supply.  

Think of those solar powered ‘arrow’ and message boards on the highway; anyone can see the simplicity and benefits of solar 
power there in place of 1 kW diesel gensets running 24/7 throughout road construction season.  If you’ve ever been 
stuck in traffic on a hot summer day near one of those smelly engines burning fossil fuel you may share my enthusiasm for this example of grid free or “natural 
market” PV.   I still get satisfaction knowing all that diesel fuel is not being consumed every time I see one of those solar powered safety signs on the highway.

As I matured in both age and attitude I came to understand that the fossil fuel and nuclear industries are so heavily subsidized that we as consumers have no 
clue what the real cost of our energy is.  Those subsidies do not even include the costs of war and pollution.  That’s why I have come to understand that if the 
adoption of solar power on a larger scale must involve the grid and government subsidies to support a transformation in the electricity infrastructure; bring it 
on.  These days I am fully focused on the grid tie solar business, commercial (100 kW to 3 MW+).  My employer, SunWize, has a rapidly expanding residential 
division, which I do track and contribute to as I can.

So when I first heard about Com Ed’s residential real time pricing program, the BES-H electric rate, in an electric bill insert, I was ecstatic.  Participation in the 
program promises to save consumers money on their electric bills by encouraging them to shift their usage away from peak times of day when utilities often use 
the most expensive energy in their generation mix (e.g. small peak power generation which stands idle over 95% of the year).  I’ve long thought PV could play a 
role in this shift and help mitigate the need for more (or as many) new conventional power plants. 

 This program seemed to offer the perfect opportunity to test that theory and to prove the potential of battery based PV systems within the Smart Grid world.  I 
signed up on February 12, 2008.  The sign up process at www.thewattspot.com was easy and fast.   At that website you will see another component of this effort, 
Com Ed’s central air conditioning cycling and load guard, which enables the utility to remotely control the client’s air conditioning to reduce electricity 
consumption.  I would have signed up for this as well, had I not built my passive solar dream green house with no air-conditioning at all, central or otherwise.

To prepare my house to leverage as much from this new electric rate as possible I reprogrammed my inverter to take the entire home off grid between 8 AM and 
7 PM.  Whatever electric energy my small (<1 kW) PV system could not provide, would be handled by my 20 kWh sealed, deep cycle battery bank.  Then, I could 
re-charge the batteries “off-peak”.  This helped Com Ed meet its goal of reducing peak energy consumption and it should help me by reducing my electric 
energy costs.  It should truly be a win-win-win (me, Com Ed and the PV industry).  This is a modality similar to what is proposed for the predicted future on-
rush of electric vehicles.  There is ample grid capacity—off-peak, so using that off peak electricity to re-charge these vehicles actually helpsall parties concerned.

In addition to re-programming my inverter, I had an electrician friend install a timer on my back-up electric hot water heater.  For most of the year my solar hot 
water system handles 100% of my four member family’s hot water needs.  
But in February and March don’t always get enough hot water from the solar alone so if we did need the electric back-up I certainly did not want it coming on 
during those peak billing times which I anticipated to be 8 AM or so through later afternoon.  Peak billing is generally assumed to be between 8 AM and 6 PM 
Monday through Friday but varies across the country per utility and time of year.  The latest Com Ed bulletin to customers on this real time pricing rate says “In 
general, prices tend to peak in the late afternoon, usually between 2 p.m. and 5 p.m.”
So, with the Wilkerson home prepared and having an email to confirm my new electric rate structure was now in effect, I eagerly waited for my next Com Ed 
bill.  I was devastated when the bill arrived.  IT ACTUALLY WENT UP!  Further, I was getting notices of “peak billing” at very odd times of the day.  You could 
opt for email notification of peak billing at different rate levels.  I signed up for the “notify me when electric charges will exceed 14 cents / kWh (or some such 
number) level.  I saved every notice.
It soon became clear that Com Ed’s definition of ‘peak’ usages times was different from what expected. I would get emails for peak billing at 9 PM on a Friday 
night or any time on the weekends.   I became more and more livid with each notification.  It made no sense to me why 9pm could be considered a peak time of 
day.   Something was not right.  I protested—vigorously—and threatened to quit the program if they could not explain what was going
on.  They told me I could not quit.  I even became angrier.  Then along comes a “Summer Readiness Workshop” which I attended in Evanston, 2 hours from 
where I live in central Illinois.  You may have heard of Stelle “Solar Capital of the Midwest”. 

http://www.thewattspot.com
http://www.thewattspot.com
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Many of you have probably 
been to our open houses on 
Earth Day and as part of the 
National Solar Home Tour.

I went to this meeting fully 
expecting to that I had 
somehow totally 
misunderstood the concept of 
real time pricing.  It turns out I 
was not the only one in the 
audience who had questions as 
they related to these times 
when we were being billed for 
peak energy long after any 
possibility of peak consumption 
should have been possible.  We 
got muddled answers, which 
basically translated into no 
answer.  After this meeting I set 
out to expose this program as 
the sham I thought it was.  I 
contacted newspapers, called 
Com Ed and wasted a lot of 
effort until I finally decided it 
just was not worth it anymore.  

But on the anniversary of my 
being in this program, I 
managed to get to the part of 
the website where I could 
review my past twelve months 
and compare it to my old rate 
structure.  I expected to see just 
how bad my decision had been.  

Once again, I was taken aback 
by the Com Ed Real Time 
Pricing Program (RTPP.)  It 
turned out I actually saved 
$377.10  (Note:  When 
comparing one month year to 
date difference savings went up 
even more) over the course of 
the year. In spite of those 
periods of peak billing after 9 
PM and on weekends, my 
theory was finally proven—I 
think.

My higher than expected bills 
for those first few months, 
remains something of a mystery 
to this day.   But this 
explanation by Com Ed 
engineers about how they 
anticipate peak billing offers 
something of an answer; since it 
is a distribution company only 
and not a generation company 
any longer, it is at the mercy of 
the generators, many of them in 
the east.  If, for example, New 

York City is having a peak 
demand due to localized hot 
weather, even on a Sunday 
night, it, affects those electrons 
wheeled our way.  This makes 
sense in the most basic of 
supply and demand context.  I 
am convinced the power 
company did not monkey with 
my billing individually because 
of my propensity to be a 
squeaky wheel.  The real 
answer is that this is an 
incredibly complex task, which 
is precisely why a “Smart Grid” 
is both sought after and 
necessary. 

But this explanation offers 
perhaps the best rationale for 
on site PV; because solar 
production often peaks at the 
very times that demand peaks, 
it could be a solution to these 
‘out of state and out of site’ 
peak charges..

I still believe this real time / 
peak billing rate from utilities 
across the country could have a 
major impact in the deployment 
of PV systems, especially 
battery based systems.   You 
may have read about the many 
MW + sized PV systems 
deployed in California.  These 
are made possible in part by the 
utility rate structure relevant to 
these clients.  Peak or real time 
billing truly rewards the utility 
customer for shaving as much 
as possible off that peak time of 
day electrical consumption.   
For example I know of some 
situations where a kWh 
between 10 AM and 6 PM 
might rise to as much as 35 
cents or more.  Compare that to 
our 10 cent or so cost per kWh.   
If you tinkered with the rate 
further (if the state regulators of 
Investor Owned Utilities would 
allow—and advocacy groups 
would not protest) and charged 
a whole lot more for kWh 
between 8 Am and 6 PM then 
the average homeowner would 
have even more reasons to 
install a solar system (on top of 
the federal 30% grant and any 
other local incentives).

Does this make sense for you?  
If you have no battery based 
solar system but do have air 
conditioning, it might be worth 
it for you to visit the web site.  
Note; since my dream green home 
has no air-conditioning -- passive 
solar design was to handle the 
cooling naturally on all but the 
hottest days-- without AC to keep 
off during peek times of day I miss 
out on a big aspect of the potential 
to save with Watts Spot. But, If 
you have air-conditioning and a 
battery based solar system and 
do not have a need for high 
power usage during the day 
(allowing you to turn off all or 
part of the house during the 
day) then it may well make 
sense to sign up.

Until we all pay a much higher 
(and more realistic) price for 
non-renewable energy, 
programs like this will help us 
take the baby steps needed to 
become less dependent on non-
renewable energy.   Com Ed has 
let the way in Illinois for quite 
some time.  They were the first 
investor owned utility (IOU) in 
our state to allow net metering 
when their fellow IOU’s down 
south, fought the concept.  With 
this program and the associated 
incentives to conserve along 
with its ongoing customer 
education, I believe we should 
be grateful for such a 
progressive utility and take full 
advantage of such programs.  
Perhaps one day it will make 
sense for Com Ed to subsidize 
residential battery based PV 
systems as an extension of this 
very program.  Visit the 
website, read through the 
options and decide for yourself.  
It’s nice to have a choice which 
did not even exist a few years 
ago.  

http://www.thewattspot.com

(continue from previous page)   Is PV Brain Food for the Smart Grid?  

Mark Wilkerson 
is Director, Distributed 
Power Business 
Development at SunWize 
Technologies in Stelle, IL 
where he lives.

MAKING CODE;  The Missing 
Certification Program   

This is not the best use of the taxpayer funds for smaller 
and rural building departments. 

As it stands today in Illinois, with no code in place and no 
certification process, caveat emptor in the land of Lincoln.

So we must talk about training. As a tradesman, I can 
attest that the coursework set forth by the energy industry 
and trade unions (electricians, plumbers and pipe fitters) 
in this state top notch.   All sectors of workers spend 
numerous hours, and years, understanding the 
installations and maintenance details needed to ensure 
our safety and health.  Few have developed and 
implemented a training course that would help 
prospective contractors gains the knowledge to take 
advantage of the proposed carve out for RES as set forth 
by the Federal and State governments. Even NABCEP 
dictates only that the potential certified installer have a 
specific amount of experience, either in a class or infield, 
before being allowed to sit for the exam.  But it but does 
not have a training program with coursework in place to 
help train the installer as they install nor does it address 
specific areas of installation. For example, in the thermal 
certification track, an installer must have installed (2) 
thermal systems in the last year. These installations are 
not dictated by size, scope, or use. In other words, an 
installer that has installed simple two panel/domestic hot 
water systems is now eligible to install commercial steam 
boiler make-up water, under NABCEP.

Of course there are many very well qualified installers in 
Illinois.  Many have been in business for years and could 
write the book on safe and performing installations. What 
I propose, is that we set aside stimulus funds for training 
of future contractors and require the certification for 
installers so the average layperson can be assured that 
these contractors are experts in their respective fields. 
Additionally, require ongoing training to keep the skill 
level high for Illinois solar and light wind installers.

 Senator Don Harmon, one of the senate co-sponsors of SB 
2150, spoke with me recently about the current 
certification programs for solar and 

light wind installers in Illinois. He said he believed that 
the program would be worth looking into.  Additional 
conversations have taken place with various trade 
organizations throughout Illinois. Many are on board to 
better understand the impact of such programs. We are 
working to bring all of them together with ISEA and Wind 
for Illinois to help advise our state legislators on what such 
a program could look like.

If we allow the carve-out of RES systems to be installed in 
Illinois to go unchecked, we could easily fall prey to the 
problems that plagued the installations of the 1970’s.  
Solar and light wind energy systems are already part of 
our landscape. The State and our utilities companies 
already have various incentive programs in place for solar 
and light wind energy systems.6 I propose we set the bar 
here in Illinois and that we transparently, responsibly, and 
without prejudice create a nation-leading training and 
certification program, that would not only create local 
jobs and fulfill the mandates of the law, but make our 
state a leader in the new renewable energy revolution.

Larry Harpster is a manager, solar designer, master 
plumber, father and husband, and an Alderman in 
Highwood, Illinois

 h#p://www.nabcep.org/
4h#p://www.dsireusa.org/summarytables/rrpre.cfm

4 DCEO website h#p://www.commerce.state.il.us/dceo/Bureaus/
Energy_Recycling/Energy/Clean+Energy/ 

(continue from page 2)

http://www.thewattspot.com
http://www.thewattspot.com
http://www.nabcep.org
http://www.nabcep.org
http://www.dsireusa.org/summarytables/rrpre.cfm
http://www.dsireusa.org/summarytables/rrpre.cfm
http://www.commerce.state.il.us/dceo/Bureaus/Energy_Recycling/Energy/Clean+Energy/
http://www.commerce.state.il.us/dceo/Bureaus/Energy_Recycling/Energy/Clean+Energy/
http://www.commerce.state.il.us/dceo/Bureaus/Energy_Recycling/Energy/Clean+Energy/
http://www.commerce.state.il.us/dceo/Bureaus/Energy_Recycling/Energy/Clean+Energy/
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State News  

Wind beneath their wings
Below is a look at how much money area school districts receive now from 
wind farms, and what they could receive after proposed development.

Turbines will provide windfall for school 
district

By Phyllis Coulter, Education Writer

reprinted with permission from Pantagraph.com

A good breeze will help fill gaps and delays in state funding for school
districts, update technology and maintain older buildings.
Tax money from wind farms "won't eliminate financial difficulties, but
it will assist in providing diversity in our tax base," said
Flanagan-Cornell Superintendent Jerry Farris.
Wind farms generate electricity from hundreds of turbines catching wind
across Illinois' flat plains. They become taxable property, adding
millions of dollars to the local tax base to help pay for schools and
other forms of government.
The Flanagan-Cornell district, for instance, could get $200,000 starting
in 2012 from tax money generated by 20 turbines from the proposed 
Minonk
Wind Farm project of Navitas Energy.
Fieldcrest Superintendent Randy Vincent said the increased revenue is a
rare opportunity for rural districts. "We need to seize them when they
approach," he said.
Three wind farms are proposed within Fieldcrest's borders. Net tax gain
for the Minonk-based district? Between $450,000 and $500,000 annually.
It's a challenge to plan a district budget without knowing if, or when,
wind farms will be approved, and how to calculate complex formulas.
Still, it's a good problem to have, said Colfax Superintendent Larry
Dodds. "I'm so glad we have this possible variable (wind farms) the way
the state is behaving. We have something to fall back on," he said.
His district is just starting to benefit, getting $10,824 this year from
wind turbines. Next year, Ridgeview should get $1.7 million from Horizon
Wind Energy's Twin Groves Wind Farm.
As a district gets more and more money from a wind farm, the state
decreases the money it sends to the dis-trict. For Ridgeview, the state
money will drop to $225 per student, from $5,959 now.
But the benefits far outweigh the loss, Dodds said. In 2013, the
district will net $2.4 million from the turbines, even with reduced
state aid.
Clinton's school district has a similar set-up because the Clinton
Nuclear Power Plant increases the taxable property within district
boundaries. "The loss in state aid is nowhere near the gain in revenue
(from equalized assessed valuation dollars)," said Superintendent Jeff
Holmes.
We're trying to find every economic stream we can," added El-Paso
Gridley Superintendent Rick Johnson.
For Normal-based Unit 5, taxes from wind turbines could bring an extra
$500,000 to the education fund after 2011, said Jim Gillmeister, the
district's chief financial officer. The money could help ease problems
caused by state revenue delays, ending the need for short-term
borrowing.

DISTRICT NOW 
RECEIVES

COULD 
RECEIVE

Bloomington Dist 87 None None

Normal Based-Unit 5 None $815,000  
annually starting 
in 2011

Clinton None 1.2 M annually 
after 2002

Deer Creek-Mackinaw None None

Fieldcrest None 450,000 annually 
after 2012

Olympia None $150,000 after 
state aid 
reduction

Prairie 
Central(Fairbury)

None Likely but 
amount uncertain

Ridgeview  (Colfax) $1.7 million $1.6 million to 
$2.5 million thru 
FY 2013

Tri-Valley (Downs) $780,000 Will increase with 
future phases

$12,696,000

DuPage County $4,653,700

McHenry County $2,475,900

St. Clair County $2,040,800

Will County $3.009.700

Any type of funding that comes to schools no matter what size is huge,"
said Tri-Valley Superintendent Curt Simonson.
This year, the Downs-based district increased its taxable property base
$10 million, mostly because of Twin Grove Wind Farms.
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 Uncommon Ground Adds Uncommon Roof
 Chicago Urban  Eatery Goes Green with an Organic 

Rooftop Garden and Solar Energy
By Reed Evans

Restaurateurs Helen and Mike Cameron, owners of Uncommon Ground in Chicago, IL, have always been 
keen on sustainable business practices.  
Their first restaurant that opened in 1991 
in Wrigleyville, has been a successful 
neighborhood hangout, open for brunch, 
lunch, dinner, and into the night with 
eclectic music and entertainment. In 
opening up a second location on the 
Northside of Chicago in 2008, they 
decided to take on the environmental side 
of sustainability as outspoken advocates 
promoting local, organically produced 
food sourcing.  They also incorporated 
eco-friendly designs and added bold 
renewable elements that would stand out 
on any Chicago street corner - most 
notably two beehives that produce 40 
pounds of raw honey annually, and the 
first U.S. certified rooftop organic garden 
bordered by a beautiful array of solar 
thermal panels that heat 60 – 70% of the 
restaurant’s water.  Helen saw the solar 
thermal system, installed by Solar 
Service, Inc. in Niles, IL as an excellent 
renewable energy choice. “We did a great 
deal of research on the most cost effective 
form of alternative energy for our project and the solar hot water panels were our best choice.  At the time 
we were able to receive a rebate from the State of Illinois as well as a federal tax credit which covered 
approximately 40% of the cost of installation.  I estimate that the remainder will be paid in natural gas 
savings in approximately 3 1/2 years; a pretty quick return on investment.”

Their ambitious successes have not gone unnoticed internationally or locally.  Camera crews have visited 
from faraway places, including Korea and Japan, to film footage of their rooftop.  In 2008, it was named as 
a “Best New Restaurant” by Chicago Magazine and by Time Out Magazine as “Best New Breakfast Spot”.  
In 2009, the prestigious Environmotion award for excellence in sustainable innovation was awarded to 
Uncommon Ground by the U.S. Green Building Council Chicago Chapter (USGBC) and the Edgewater 
Chamber of Commerce named it the Green Business of the Year.  “Uncommon Ground is charting new 
ground on how a small business can impact the environment is positive ways,” says Doug Widener, (LEED 
AP), Executive Director of the USGBC.  They are a true leader and model for other businesses.”

Achieving sustainability has a third important component - economic profitability.  Uncommon Ground 
achieves continued business success by creating a cozy, community-oriented restaurant, bar, and music 
showcase while setting a high standard of what is renewably possible and profitable for a business. 
 
Uncommon Ground   www.uncommonground.com  1401 W. Devon  Chicago  773-465-9801

What’s New in Renewables Around Illinois
News, Notes, & Events

The 8th annual Illinois Renewable 
Energy and Sustainable Lifestyle 
Fair will be held on Saturday, August 8th (from 
9:00 a.m. to 6:00 p.m.) and Sunday, August 9th 
(from 9:00 a.m. to 5:00 p.m.) at the Ogle County 
Fairgrounds, in Oregon, IL. 

The Fairgrounds open at 9:00 a.m. on Saturday 
and Sunday.

2009 Keynote Speakers

Saturday, August 8th

Beyond Sustainability - Surviving the Oil 
Depletion and Climate Change with Community 
Solutions: Pat Murphy, Community Solutions, 
Yellow Springs, OH

Sunday, August 10th

On the path to deep energy reductions in existing 
homes: Linda Wigington, Affordable Comfort, 
Waynesburg, PA 

Mainstream Renewable Power To 
Build 787 MW of Wind Energy in 
Illinois by 2013 
First 120 Megawatt Project to Start Construction in 
2010 

Dublin, Ireland 

In a deal which involves a capital investment of 
more than $1.69 billion over a four year period, 
Mainstream Renewable Power has acquired a 
portfolio of U.S. wind farm projects in the State of 
Illinois, with a potential capacity of 787 megawatts 
(MW). Mainstream has acquired the assets from 
local wind farm developer FPC Services. 

The Illinois projects are Mainstream’s second 
North American transaction in three months, 
having announced the signing of a CAD $840 
million joint venture deal with Canadian wind 
farm developer, Alberta Wind Energy Corporation 
(AWEC) to build an initial portfolio of over 400 
megawatts of wind energy plants in Alberta by 
2013. The Company has also announced plans to 
build a project in Chile in the forthcoming months.

Mainstream established its U.S. office in Chicago 
in 2008, and in December appointed Chuck 
Watson as Non-Executive Director to lead its U.S. 
advisory board. (Watson, co-founder and former 
Chairman of Houston-based energy company 
Eagle Energy Partners, was formerly Chairman 
and Chief Executive officer of Houston-based 
Dynegy Inc.)

Reed Evans is a sustainability and marketing communications consultant
living in Chicago, IL. She is currently in Quito, Ecuador for the summer
working on a sustainable mining project.

http://www.uncommonground.com
http://www.uncommonground.com
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ISEA Member, Anthony Tzemopoulos has a BBA 
Accountancy from Loyola University of Chicago. He plans to complete 
his CPA, begin a Masters program, & continue learning about the 
energy field through various organizations such as ISEA.

Heliographs is published quarterly by Illinois Solar Energy Association and edited by Robbie Harris.

Special Thanks to Erik Holston & Sarah Pagliuzza & Mark Burger

Membership information, updates, and assistance in locating resources can be obtained at www.illinoissolar.org

Illinois Solar Energy Association ISEA

656 West Randolph Street 4W

Chicago, IL. 60661

312-376-8245
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 I L L I N O I S  S O L A R  E N E R G Y 
A S S O C I AT I O N  B O A R D  O F  
D I R E C T O R S

Officers:
Mark Burger   President
Walter Knake  Vice President
Lisa Albrecht   Secretary
Mark Hasen    Treasurer
Thomas Kranz
Kevin O'Shea 
Brandon Leavitt
Jim Gill
Jeremy Jones
Erik Holston

Member 
Count :

618

Membership event:

About 15-20 folks showed up for the membership event 
held at Julian Dawson’s house Saturday May 30th.  It 
was a perfect day to explore the many features of his 
“hybrid” house.  Most impressively was that his solar 
system was working very well despite a few light 
sprinkles outside.  This 200 square foot home boasted 
and impressively low $500 energy bill for 2008!  And 
that was before net-metering which was installed in 
2009.  If you missed this one, you will have a chance to 
tour his low energy home on the Solar Tour in October. 

 

Coming in October...
Members like;

                Erik Holston 
Member Profile

Today there is much change and even more talk about energy demands, domestically and 
abroad.  As a student member of ISEA my interest began after watching, former Vice 
President Al Gore’s, An Inconvenient Truth, which pointed out that our electricity generation 
system and our transportation system produce much of the carbon dioxide emitted today.  In 
response, large solar plants have been and are being developed along with electric cars.  This 
great step is not enough since most cars on the road are still guzzling gasoline and emitting 
poisons into our air.  If electric car usage becomes widespread, whether by environmental 
duty, popular social interest, or government regulation, the demand for electricity would 
dramatically increase.  Rather than building more carbon emitting plants, renewable power 
plants are being used. The most exciting part is that ISEA is on the front lines of this global 
issue.  
At the ISEA annual meetings and classes, I come across many PV users, enthusiasts, 
installers, and other resourceful individuals who have an interest in the issues of 
environment, energy, and change. This organization helps facilitate that change by educating 
and bringing timely and relevant information to the public.  
I enjoy sharing my thoughts about the future of this country and world in terms of the 
changing energy industry.  I take the opportunity in academic group projects and 
presentations to tackle the issue of renewable energy and find my audience interested 
because they have heard a lot about renewable energy and solar, but know little about it.   
 Many are concerned about pollution and global warming but do little to change their habits, 
continuing in old consumption habits.  The next step for them is to develop new habits of 
energy conservation and education; such as turning off unused lights, insulating windows 
and walls, and being mindful of what’s in our outlets.  Conservative driving also applies as a 
practice, by planning trips, carpooling, accelerating slowly, and driving under 55 miles per 
hour. 
If everyone as a state and nation were to participate in this conservatory behavior we could 
see significant decreases in energy consumption. These concepts are simple and easy to 
apply, however there is resistance because we are stuck in our old habits.  That is why, along 
with energy conservation habits, we must educate ourselves and share the urgent message of 
energy conservation in hopes others will join the movement towards energy conservation. 
The cheapest and most abundant renewable energy is conservation itself.  I am proud to 
invite people to the resources at the ISEA website because it has helped in my continued 
exploration in the energy issues of our time and hope it will do so for others as well.

Julian Dawson “Hybrid House,” 454 East 44 Street, 
Chicago 

Members 
Speak ....                             

http://www.illinoissolar.org
http://www.illinoissolar.org
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ISEA PRESIDENT’S CIRCLE MEMBER

C h a r t e r  B u s i n e s s  M e m b e r s

Dariusz Rafalko

Poltech Electric Inc.

poltechelectric@gmail.com

3691 Winding Trail Lane  Hoffman Estates, IL 60192
Mobile Phone - 773.396.1326

POLTECH ELECTRIC 

mailto:poltechelectric@gmail.com
mailto:poltechelectric@gmail.com
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C H A R T E R  B U S I N E S S  M E M B E R S

5410 Newport Drive #28

Rolling Meadows, IL 60068

Office Phone - 877-E360-NOW

Mobile Phone - 708.969.0345

www.energy360solutions.com

E N E R G Y   3 6 0   
S O L U T I O N S

          Jim Gill  
 jgill@energy360solutions.com

 

          Greg Galanos
           greg@energy360solutions.com

           Jim Jones

       jjones@energy360solutions.com

C h a r t e r  B u s i n e s s  M e m b e r s

ISEA SUMMMER 2009
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C h a r t e r  B u s i n e s s  M e m b e r s

We are Illinois’ premier   

renewable energy design 

and installation firm.  Our  

labor force is comprised of 

the reliable, well trained men 

and women of the           

International  Brotherhood of 

Electrical Workers (IBEW).  

Renewable energy is only 

a great investment if it is    

installed RIGHT!! 

Call Illinois’ #1 renewable 

energy team for your Solar 

PV or Wind Turbine projects.   

Visit us Online at: 

www.solarelectricillinois.com 

Call Today and Take         

Advantage of our Industry 

Best (5) Year             

Workmanship              

Guarantee!!!! 

“Safety, Quality, & 

PROFESSIONALISM!!” 
Residential, Commercial, Public 

 

Contact us at: 

571 N. Williams St. 

Thornton, Illinois 60476 

Tel. (708) 589-4911 

Fax (708) 589-4916 

www.solarelectricillinois.com 

Call for a Solar Assessment!
Let the experienced professionals 
at C.J. Erickson help you discover 
which solar thermal solutions  
are best suited to your home or 
business AND what rebates, 
grants or incentives may apply.

4141 W. 124th Place
Alsip, IL 60803 ph (708) 371-4900      www.cjerickson.com
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P r e m i e r  B u s i n e s s  M e m b e r s

Supports the Illinois 
Solar Energy 
Association

Chicago 
Wind & 
Solar
    COMING 
SOON....



13

P r e m i e r  B u s i n e s s  M e m b e r s

walt@inservenvironmental.com

www.brightideaES.com

Creede Hargraves

office phone -800 520 0251

mobile phone -708 638 0039

chargraves@brightideaES.com

Homer Glen, Illinois

mailto:walt@inservenvironmental.com
mailto:walt@inservenvironmental.com
http://www.brightideaES.com
http://www.brightideaES.com
mailto:chargraves@brightideaES.com
mailto:chargraves@brightideaES.com
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P r e m i e r  B u s i n e s s  M e m b e r s

Type to enter text

Emmeti N.A.
Eric Sample, Managing Director

eric.sample@emmeti.com

www.emmeti.com

mailto:eric.sample@emmeti.com
mailto:eric.sample@emmeti.com
http://www.emmeti.com/
http://www.emmeti.com/
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John Ailey
2416 S Ridgeway
Chicago, IL 60623

jjailey@comcast.net

Chalice Coleman
9646 S. Van Vlissingen Rd

Chicago, IL 60617
cchalice@quixnet.net

Michael Gibbons
5040 Fiar Elms Ave

Western Springs, IL 60558
mgibbons1@mac.com

Roman Grossman
465 Lindberg Lane

Northbrook, IL 60062
roman@chicagosolartech.com

Dan Holloway
5 South 202 Drundel Rd

Downers Grove, IL 60525
danholloway35@hotmail.com

Przemyslaw Strzelczyk
7420 W 111th St. Apt 502

Worth, IL 60482
castleofdreams2008@gmail.com

Phillip  Szymarek
8 Brookshire Lane

Edwardsville, IL 62025
pszymarek@yahoo.com

513 Alert, LLC
Brian Krause

brian@513alert.com

AA Service Company, Wendy Lynch
550 Anthony Trail Rd
Northbrook, IL 60062  

847-729-7889
wlynch@aaserviceco.com  www.aaserviceco.com

Able Distirbutors
Piotr Zelasko

2501 N Central Ave, Chicago, IL 60639
773-309-6103

pz@abledistributors.com
www.abledistributors.com

Advanced Energy Solution Group, Inc.
Aur Beck

192 Gates Rd
Pomona, IL 62975-2506

tech@aessolar.com
www.advancedenergysolution.com

Aerotecture International, Inc. Bil Becker
3035 North Rockwell St.

Chicago, IL 60618
773-604-4300

info@aerotecture.com
www.aerotecture.com

Alpha Controls And Services
Frank Rotello

4104 Charles Street
Rockford, IL 61108

frank@alphaacs.com www.alphaacs.com

Alpha Controls And Services
Frank Rotello

4104 Charles Street
Rockford, IL 61108

frank@alphaacs.com www.alphaacs.com

Chicago Solar Corp
Tony Faham

712 N Dearborn Ave #104 Chicago, IL 60654
312-253-9111

fahamfaham@aol.com  www.chicagocolarcorp.com

City of Naperville, Dept. of Public Utilities
Allan Poole, Director

PO Box 3020 Naperville, IL 60566-7020
poolea@naperville.il.us

www.naperville.il.us

Collins Electrical Contractor
William Collins

504 S Marina
Mt. Prospect, IL 60056

collinselectricalcontractor@comcast.net

Community Green Energy
Fritz Kreiss

750 Veterans Pkwy, Ste. 104
Lake Geneva, WI 53147

fritzk@communitygreenenergy.com

Hendrick Smit
hanksmit1@comcast.net

349 Brittain Ave
Grayslake
IL  60030

James Smith
addon.smith@gmail.com

708-476-1981
11310 S. Kedzie

Chicago
IL  60655

Jonathan Smith
jonathan@effectiveair.com

847-729-1820 x 204
1948 Lehigh Ave

Glenview, IL 60026

Cynthia Stepanek
cynthia_sea@yahoo.com

847-370-7638
1372 Wyndham Circle,  # 101

Palatine
IL  60074

Scott Turik
simsolar@gmail.com

(847) 387-7774
16 Hillview Dr.

Barrington
IL  60010

James Tysiak
jatysiak01@yahoo.com

24 Fox Lane
South Palos Park

  IL 60464

Jim Underwood
jim.underwood@illinois.gov

217-782-8527
401 S. Spring Street

Springfield, IL 62706

Robert  Ward
robert.ward@thule.com

847-455-2420 ext. 117
3737 N. Acorn Ave.

Franklin Park
IL   60131

Robert Weist
rweistii@hotmail.com

630-846-7479
1548 Selby Rd.Naperville, 

IL 60563

ISEA BUSINESS MEMBERS 
These ads are provided as a business member benefit and do not imply endorsement by ISEA.  ISEA thanks these businesses for supporting our common goal; 

promoting renewable energy.

mailto:jjailey@comcast.net
mailto:jjailey@comcast.net
mailto:cchalice@quixnet.net
mailto:cchalice@quixnet.net
mailto:mgibbons1@mac.com
mailto:mgibbons1@mac.com
mailto:roman@chicagosolartech.com
mailto:roman@chicagosolartech.com
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mailto:castleofdreams2008@gmail.com
mailto:castleofdreams2008@gmail.com
mailto:pszymarek@yahoo.com
mailto:pszymarek@yahoo.com
mailto:brian@513alert.com
mailto:brian@513alert.com
mailto:wlynch@aaserviceco.com
mailto:wlynch@aaserviceco.com
http://www.aaserviceco.com
http://www.aaserviceco.com
mailto:pz@abledistributors.com
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mailto:simsolar@gmail.com
mailto:jatysiak01@yahoo.com
mailto:jatysiak01@yahoo.com
mailto:jim.underwood@illinois.gov
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ISEA BUSINESS MEMBERS

Ebener Construction/Sustainable Building Systems LLC
Paul Ebener

2989 E.419th Rd
LaSalle, IL  61301

clebener@hughes.net

Eco Achievers, Jason La Fleur
President, Director of Curriculum

Development, LEED AP
Oak Park, IL 60304

312-952-5451
jason@ecoachievers.com  www.ecoachievers.com

Eco Sun, Inc., Brian Brown
561 Commanche Lane
Carol Stream, IL 60188
ecosun@comcast.net

www.ecosunonline.com

EcoAchievers, LLC, Carol Gulyas
624 S. Humphrey Ave

Oak Park, IL 60304
carol@ecoachievers.com
www.ecoachievers.com

Elkins Tech, Mark Elkins
3109 Portland Lane
Aurora, IL  60504

m5@elkinstech.com
www.elinstech.com

Field Museum of Natural History
Carter O’Brien

1400 S. Lake Shore Drive
Chicago, IL 60605

cobrien@fieldmuseum.org
www.fieldmuseum.org

GaOH Energy
Laura Heffernan

1658 N. Milwaukee #366
Chicago, IL 60647

lheff11@gmail.com

Green and Blue Plumbing
Gonzal Amezcua

3000 S. Albany
Chicago, IL 60623

gandblueplumbing@gmail.com

Green Lizard Solar, LLC
John Berton

4807 N. Hoyne
Chicago, IL 60625

johnberton@gmail.com
www.greenlizardsolar.com

Hammer Head Carpentry
David Lemaire

1832 Suffolk
Westchester, IL 60154

708-681-4113
hammerheadcarpentry@comcast.net

HarneTech
Jim Bakhaus

9 North Vail Street
Arlington Heights, IL 60005
jim.bakhaus@harnetech.com

www.harnetech.com

Hot Water Products, INC
Sharon Alexander

7254 N. Teutonia Ave
Milwaukee, WI 53209

sharon@hotwaterproducts.com
www.hotwaterproducts.com

IBEW Local 193
David Burns

3150 Wide Track Dr.
Springfield, IL 62703

ibew193@comcast.net

IBEW Local 34
Marty Clinch

400 N.E. Jefferson Ave.
Peorioa, IL 61603

clinch@ibew34.org

ICF Midwest Builders, Inc.
Brian Richardson

13801 B 130 Easr Rd
Urbana, IL 61849

icfmidwestbuildersinc@yahoo.com

Kaiser Electrical Contrators, Inc., Al Kaiser
310-A-Erie Ave. PO Box 427

Morton, IL 61550
kecinc@kaiserelectrical.com
www.kaiserelectrical.com

Kluber, Skahan +Associates, Inc., Mike Kluber
901 N Batavia Ave, Ste.300

Batavia, IL 60501
mklubeerskahan.com

www.kluberskahan.com

Kokhala, Kevin O’Brien
7155 Stanford Ave

St. Louis, MO 63130
kobrien@kokhala.com

www.kokhala.com

Mark Construction
MarkRzucidlo

3942 N Central Ave
Chicago,IL 60634

mark@greenpowerworksinc.com

Max Electric, Ray Keller
1201 W Adams #901

Chicago, IL 60607
rkellermax@aol.com

www.maxelectricinc.com

Meyer Electrical Construction, Inc., John Meyer
1510 W. Huron St.
Chicago, IL 60642

312-829-9009
john@meyelecco.com
www.meyelecco.com

Mid America Advanced Power Solutions
Jason Hark

18 Ednick Dr.
Swansea, IL 62226

info@maaps.us
www.maaps.us

Midstate Renewable Energy Services
Bill Fabian

PO Box 6345
Champaign, IL 61826-6345
  www.midstatepower.com
bill@midstatepower.com

NES Rentals, Robert Black
540 Lake Cook Road #100

Deefield, IL 60015
bblack@nesrentals.com
www.nesrentals.com

Northlake City Council
Alderman Penny Feldman

130 E Bernice Ave
Northlake, IL 60164

PennyNLWard1@comcast.net
www.northlakecity.com

Oculus Architecture P.C., Paul Sterner
9525 S 79th Ave.

Hickory Hills, IL 60457
0culusdesign@att.net

www.oculusarchitecture.com

Osage Energies
Derek DeCosta

204 Whisper Lane
Shorewood, IL 60604

naheanalu@hotmail.com
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Laurence Austin
630-241-1104

2470 Wisconsin Ave.
Downers Grove, IL  60617

laustin@butterfld.com

Jim Belden
630-915-1970

719 Berkley Ave
Elmhurst
IL  60126

jsbelden@aol.com

Matt Brickey
815-866-9200

37 Forestwood Dr.
Romeoville

IL  60446
mjbrickey@metropolitanind.com

BC Broussard
bcbroussard@gmail.com

Timothy Carroll
tim.carroll@pvpower.com

866-274-0642 x710
4256 N Ravenswood Ave, #201

Chicago, IL 60613

Peter Cesarz
pjcesarz@yahoo.com

847-873-0282
1201 North Chestnut Ave

Arlington Heights
IL  60005

Sandip Chatterjee
lifescool@rocketmail.com

847.924.9873
2169 Ivy Ridge Dr
Hoffman Estates

IL  60192

Andrea Clatterbuck
aclatterbuck@gmail.com

312-259-2341
452 West Oakdale Avenue, Apt. 310 

Chicago
IL   60657-

Blaine Clayton
bclayton@adams.net

31 Lamb Rd
Colmar

IL  62367

Zane Coleman
zcstuff@phostech.com
154 Cedar St, Apt 2-5 

Somerville
MA  02144

Greg DeKing
insyncphoto@yahoo.com

Robert Dorch
nabdorch@ccaonline.com

217-732-7439
1517 1300th St

Lincoln
IL  62656

Robert Easton
babajilove@yahoo.com

309-643-5252
1003 W. Centennial Dr

Peoria
IL  61614

Dr. Everton Walters
 WCP Solar Services

 solar@wcpsolarservices.com

Freddie Fraizer III
ffraizer62@wowway.com

11120 S. Lowe Ave
Chicago
IL  60628

Matt Freeman
mattfreeman@avaloft.com

630-632-7685
35 S. Washington Street
Naperville, IL , 60540

Sam Giliberto
samjgiliberto@aol.com
6N268 Old Farm Lane

St. Charles
IL   60175

Mark Grzebieniak
Grz57@hotmail.com

Bill  Hammons
ewhammons@comcast.net

847-577-1932
800 W. Rand Rd. B401

Arlington Heights
IL   60004

Larry Harpster
larry.harpster@cjerickson.com

708-224-4415
4141 West 124th Place

Alsip
IL 60803

Kirk Hoffman
kirk.hoffman@hoffmanenergy.com

2S704 Timber Drive
Warrenville
IL    60555

Kung-Jung Hsu
hsu@mail.leader.edu.tw

W145 Nebraska Hall
Lincoln

NE

Andrew Huelsman
a.huelsman@hotmail.com

815.325.5838
1623 Waterberry Dr.

Bourbonnais
IL    60914

William Hupperich
whupperich@aol.com

847-343-4902
9002 Menard

Morton Grove
IL  60053
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Allan Hottovy
ahottovy@comcast.net

224-795-9503
9716 Arthur Rd

Algonquin
IL  60102

Carl Huser
huser@mtco.com

309-383-2254
366 Wild Ridge Rd.

Metamora
IL   61548

Larry Kelley
Ldean118@aol.com

630-365-9070 
PO Box 404

Elburn
IL     60119

Hari Lamba
hlamba@sbcglobal.net

630-347-2258
6921 Creekside Rd. 

Downers Grove,  IL 60516

Jay Lapat
jaylapat@yahoo.com 

820 Church St, Suite 200
Evanston
IL  60201

Jacob Miller
jacob.miller@yahoo.com

312-927-5253
452 Aldine St 

Chicago
IL  60657

Adam Long
adjlong@mac.com

312 432-0655
22 N Morgan #202

Chicago
IL  60607

Garry Low
hux58@yahoo.com

312-714-2515
4211 N. Mozart Street

Chicago
IL   60618

Phil MacTaggart
phil.mactaggart@gmail.com

309-441-5103
21 Hickory Hills

Geneseo
IL 61254-

Russell Pease
rpease33@sbcglobal.net

312-560-7319
920 Sheridan Rd, #309 

Chicago
IL   60613

Robert Munoz
bobbymunoz@verizon.net

757-275-4910
164 E LARK

Cortland
IL  60112

Tim Oien
tim@creativesolarstructures.com

312-576-3398
2119 Colfax Street

Evanston
IL  60201

Michael Perrine
micheal.perrine2008@northwester.edu

Kitti Quarfoot
kquarfoot@speakeasy.net

Joseph Rodawold
jlrodawold@aol.com

Rocko Roman
rockoperu@yahoo.com

773-988-8124
5124 N. Ashland

Chicago
IL  60640

Kenneth Sands
sands04@att.net

2720 Lehman Drive
West Chicago

IL  60185

George Rogge
solar@georgerogge.com

219-781-5953
8585 Broadway 

Merrilville
IN  46410

Bernard Schmidt
bernie@pureenergycorp.com

847-291-7940
3670 Commercial Ave

Northbrook 
IL 60062

Mark Seikel
mseikel@tcco.com

312-327-2875
446 South Monroe Street

Hinsdale
IL    60521

Alexander Rebish
alex.rebish@gmail.com

847-208-4704
399 Indian Hill DR.

Buffalo Grove
IL    60089

Monica Willemin
mwillemin@yahoo.com

255 Forest Ave
Elmhurst
IL    60126

Thomas Wuellner
twuellner2010@kellogg.northwestern.edu

314-518-6679
800 Elgin Rd. #1501

Evanston
IL  60201

Yurko
jyurks1@att.net

Michael Lazaro
lazarom@comcast.net

Bob Schiele
bcschiele@sbcglobal.net

William Simpson
bsimpson66@sbcglobal.net
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Prairieland Wind and Solar
Don Warnick

don@one-eleven.net
217-791-1605

www.prarielandandsolar.com
RR 1, Box 226A

 Lovington, IL, 61937

Stuber’s Heating and Air Conditioning, Ltd
Craig Stuber

stuber@grics.net
www.stuberheatingandair.com

1206 Derby St.
 Pekin, IL, 61554

SunWize Technologies LLC
Mark Wilkerson

mwwpv@stelle.net
815-256-2222

www.sunwize.com
1 Sun St.

 Stelle, IL, 60919

The Edge Construction
Bill Haidl

bill@theedgeconstructionco.com
1540 Hecht St.

Bartlett, IL, 60130

Urban Renewable Energy-Alexander Kelley
alex@chicagorenewableenergy.com

859-338-4874
www.thinkure.com

1444 W Melrose St Apt 2,
Chicago, IL, 60657

WCP Solar Services 
Dr. Everton Walters

 solarwcpsolarservices.com

Woodstar Energy LLC 
Brian Krause

brian@woodstarenergy.com
847-739-6706

Shore Bank-Joel Freehling
joel_freehling@sbk.com

www.sbk.com
4659 S Cottage Grove Ave,

Chicago, IL, 60653

Solar Werks LLC-
Dan Litvin

dltvn@Comcast.net
773-354-6363

www.solar-werks.com
2817 N Lakewood Ave, Chicago, IL, 60657

Solar-Gold-Mary 
Eileen O’Keefe

maryeileenokeefe@aol.com
312-420-4094

www.solar-gold.com
1362 N State Prkwy, Chicago, IL, 60610

Solarinsure.com 
Ara Agopian

ara@solarinsure.com
866-441-0186

www.solarinsure.com
575 Anton Blvd 3rd Floor, Costa Mesa, CA, 92626

Solergy-
Dewaine Nelson
solergy@aol.com

815-566-5348
www.solergy.net

129 S Phelps Ave Suite 346, Rockford, IL, 61108

Stan’s Roofing and Siding-Kevin Bumstead
Kevin@stansroofingandsiding.com

stansroofingandsiding.com
8211 W 133rd Street,

Orland Park, IL, 60462

Burke Electric- Thomas Burke
info@burkeelectricweb.com

 (815) 923-4014 & (630) 377-2736
www.burkeelectricweb.com

19109 Beck Road
Marengo, IL, 60152 

Chicago Windy City-Solar Corp. George Lobo 
773-675-5741

Georgelobo@sprintblackberry.net
 www.windycity-solar.com

 4162 S. Berkeley Ave.
Chicago Il , 60653 

GenX-JanGrevers                           
Jan@genxnow.com                                       
847-433-6314 3250                                                 
Skokie Valley Rd.

Highland park , IL , 60035 

Illinois Solar Products, Inc.    Ernie Nathan 
ernie@illinoissolarproducts.com 
www.illinoissolarproducts.com 

1920 Northland Ave Highland Park IL 60035

Osage Energies                                                           
Lu Green                                           

lugreen@cell1net.net                                
217-284-9958                                                             

12378 E 580 N Rd, Georgetown, IL, 61846

IBEW Local 2                                                           
Marty Clinch                                     

clinch@ibew34.org                                                    
400 N.E. Jefferson Ave

Peoria, IL, 61603

Kestrel Development Company                               
Mark Burger info@kestreldevelopment.com 

708-524-0799                                             
www.kestreldevelopment.com                                

1042 Gunderson Ave

 Oak Park, IL, 60304

One Source Inc.                                                       
Patricia Grimmett                  

onesourceinc@gmail.com                            
630-257-2141

 www.one-sourceinc.com/index.htm13756                                                     
Steeples Road, Lemont, IL, 60439

Dan Folz
danfols@mac.com

mailto:don@one-eleven.net
mailto:don@one-eleven.net
http://www.prarielandandsolar.com
http://www.prarielandandsolar.com
mailto:stuber@grics.net
mailto:stuber@grics.net
http://www.stuberheatingandair.com
http://www.stuberheatingandair.com
mailto:mwwpv@stelle.net
mailto:mwwpv@stelle.net
http://www.sunwize.com
http://www.sunwize.com
mailto:bill@theedgeconstructionco.com
mailto:bill@theedgeconstructionco.com
mailto:alex@chicagorenewableenergy.com
mailto:alex@chicagorenewableenergy.com
http://www.thinkure.com
http://www.thinkure.com
mailto:brian@woodstarenergy.com
mailto:brian@woodstarenergy.com
mailto:joel_freehling@sbk.com
mailto:joel_freehling@sbk.com
http://www.sbk.com
http://www.sbk.com
mailto:dltvn@Comcast.net
mailto:dltvn@Comcast.net
http://www.solar-werks.com
http://www.solar-werks.com
mailto:maryeileenokeefe@aol.com
mailto:maryeileenokeefe@aol.com
http://www.solar-gold.com
http://www.solar-gold.com
mailto:ara@solarinsure.com
mailto:ara@solarinsure.com
http://www.solarinsure.com
http://www.solarinsure.com
mailto:solergy@aol.com
mailto:solergy@aol.com
http://www.solergy.net
http://www.solergy.net
mailto:Kevin@stansroofingandsiding.com
mailto:Kevin@stansroofingandsiding.com
mailto:info@burkeelectricweb.com
mailto:info@burkeelectricweb.com
http://www.burkeelectricweb.com
http://www.burkeelectricweb.com
mailto:Georgelobo@sprintblackberry.net
mailto:Georgelobo@sprintblackberry.net
http://www.windycity-solar.com
http://www.windycity-solar.com
mailto:Jan@genxnow.com
mailto:Jan@genxnow.com
mailto:Jan@genxnow.com
mailto:Jan@genxnow.com
mailto:ernie@illinoissolarproducts.com
mailto:ernie@illinoissolarproducts.com
http://www.illinoissolarproducts.com
http://www.illinoissolarproducts.com
mailto:lugreen@cell1net.net
mailto:lugreen@cell1net.net
mailto:clinch@ibew34.org
mailto:clinch@ibew34.org
mailto:clinch@ibew34.org
mailto:clinch@ibew34.org
mailto:info@kestreldevelopment.com
mailto:info@kestreldevelopment.com
http://www.kestreldevelopment.com
http://www.kestreldevelopment.com
mailto:onesourceinc@gmail.com
mailto:onesourceinc@gmail.com
http://www.one-sourceinc.com/index.htm13756
http://www.one-sourceinc.com/index.htm13756
mailto:danfols@mac.com
mailto:danfols@mac.com


20

   HELIOGRAPHS  The newsletter of the Illinois Solar Energy Association	 July 2009  Vol.   28  No.     3

ISEA
656 W Randolph St  4W
Chicago, IL 60661

RENEW YOUR MEMBERSHIP FASTER & EASIER WITH ISEA’S 
ON-LINE RENEW & PAY PAGE: http/www.illinoissolar.org/renew

TO:

ILLINOIS SOLAR ENERGY ASSOCIATION

Take our 
ISEA 
Member 
Survey

Results in 
October 
Heliographs

http://www.illinoissolar.org/renew
http://www.illinoissolar.org/renew

